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Use data, technology, and inbound selling to build a remarkable team and acceler ate sales

The Sales Acceleration Formula provides a scal able, predictable approach to growing revenue and building a
winning sales team. Everyone wants to build the next $100 million business and author Mark Roberge has
actually done it using a unique methodology that he shares with his readers. Asan MIT alum with an
engineering background, Roberge challenged the conventional methods of scaling sales utilizing the metrics-
driven, process-oriented lens through which he was trained to see the world. In this book, he reveals his
formulas for success. Readers will learn how to apply data, technology, and inbound selling to every aspect
of accelerating sales, including hiring, training, managing, and generating demand.

As SVP of Worldwide Sales and Services for software company HubSpot, Mark led hundreds of his
employees to the acquisition and retention of the company's first 10,000 customers across more than 60
countries. This book outlines his approach and provides an action plan for others to replicate his success,
including the following key elements:

- Hire the same successful salesperson every time — The Sales Hiring Formula

- Train every salesperson in the same manner — The Sales Training Formula

- Hold salespeople accountable to the same sales process — The Sales Management Formula

- Provide salespeople with the same quality and quantity of leads every month — The Demand Generation
Formula

- Leverage technology to enable better buying for customers and faster selling for salespeople

Business owners, sales executives, and investors are all looking to turn their brilliant ideas into the next $100
million revenue business. Often, the biggest challenge they face is the task of scaling sales. They crave a
blueprint for success, but fail to find it because sales has traditionally been referred to as an art form, rather
than ascience. Y ou can't mgjor in salesin college. Many people question whether sales can even be taught.
Executives and entrepreneurs are often | eft feeling helpless and hopel ess.

The Sales Acceleration Formula completely altersthis paradigm. In today's digital world, in which every
action islogged and masses of data sit at our fingertips, building a sales team no longer needs to be an art
form. Thereis aprocess. Sales can be predictable.

A formula does exist.
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From reader reviews:
Douglas Whatley:

The book The Sales Acceleration Formula: Using Data, Technology, and Inbound Selling to go from $0 to
$100 Million can give more knowledge and also the precise product information about everything you want.
So why must we leave the good thing like a book The Sales Acceleration Formula: Using Data, Technology,
and Inbound Selling to go from $0 to $100 Million? A number of you have a different opinion about e-book.
But one aim in which book can give many details for us. It is absolutely suitable. Right now, try to closer
together with your book. Knowledge or facts that you take for that, you could give for each other; you are
ableto share all of these. Book The Sales Acceleration Formula: Using Data, Technology, and Inbound
Selling to go from $0 to $100 Million has simple shape however, you know: it has great and large function
for you. Y ou can seem the enormous world by available and read aguide. So it is very wonderful.

John Pace:

Information is provisions for individuals to get better life, information nowadays can get by anyone at
everywhere. The information can be a know-how or any news even a concern. What people must be consider
any time those information which isinside former life are challenging be find than now's taking seriously
which one is appropriate to believe or which one the particular resource are convinced. If you have the
unstable resource then you obtain it as your main information there will be huge disadvantage for you. All
those possibilities will not happen throughout you if you take The Sales Acceleration Formula: Using Data,
Technology, and Inbound Selling to go from $0 to $100 Million as the daily resource information.

Alex Miller:

Reading a book can be one of alot of task that everyone in the world really likes. Do you like reading book
so. There are alot of reasons why people enjoy it. First reading a publication will give you alot of new
information. When you read a book you will get new information mainly because book is one of various
ways to share the information or even their idea. Second, reading a book will make a person more
imaginative. When you reading a book especially hype book the author will bring one to imagine the story
how the character types do it anything. Third, you can share your knowledge to others. When you read this
The Sales Acceleration Formula: Using Data, Technology, and Inbound Selling to go from $0 to $100
Million, you can tells your family, friends and also soon about yours guide. Y our knowledge can inspire
average, make them reading a book.

John Kirk:

Publication is one of source of knowledge. We can add our expertise from it. Not only for students and also
native or citizen have to have book to know the change information of year to year. Aswe know those
ebooks have many advantages. Beside many of us add our knowledge, also can bring us to around the world.
With the book The Sales Acceleration Formula: Using Data, Technology, and Inbound Selling to go from $0



to $100 Million we can consider more advantage. Don't someone to be creative people? Being creative
person must love to read a book. Just choose the best book that appropriate with your aim. Don't be doubt to
change your life at this time book The Sales Acceleration Formula: Using Data, Technology, and |nbound
Selling to go from $0 to $100 Million. Y ou can more desirable than now.
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